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Dental sector specialists believe 
that young dentists buying their 
own practices are contributing to 
upbeat sale prices for practices. 
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In January, the National 
Association of Specialist Dental 
Accountants and Lawyers 
(NASDAL), released data on the 
sale of 60 practices during the 
quarter ending 31 October 2013.

The average price paid for an 
NHS practice was 117 per cent 
of turnover and 110 per cent 
for mixed practices. For private 
practices, the average was  
88 per cent of turnover.

The research highlighted significant 
geographical differences in price. 
In and around London, some large 
mixed practices sold for as much 
as 160 per cent of turnover while in 
the Midlands, the north of England 
and Wales practices were often 
selling for below 100 per cent.

NASDAL member Alan Suggett, who 
compiled the figures, believes values 
might be about to peak, with prices  
falling slightly in 2014.

But he added: “My view is that 
young dentists continue to be 
optimistic about the future and those 
who buy practices are faring better 
than friends in different professions.”

His view was echoed by John 
Grant, a dental specialist lawyer, 
who said that young dentists 
“believe that the best way forward 
is to own their own practice”.

Whether you are considering selling 
or acquiring a practice, we can 
advise you through the process, 
including raising finance necessary 
for a purchase. 

For more information, 
please contact Nicki Shipley at  
nickishipley@smailesgoldie.co.uk  
or on 01482 326916.
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Care home operators are reminded that they could be in line for a one-off VAT windfall on 
expenditure dating back more than a decade.

don’t miss out on Vat repaYment

The Kingscrest case in 2002  
involved a care home operator who 
successfully challenged HM Revenue 
& Customs’ view that residential care 
businesses could not reclaim VAT 
they had paid out. 

As a result, care home operators are 
able to recover VAT incurred between 
1 January 1993 and 21 March 2002 
and research suggests that operators 

typically receive a repayment of 
around £3,000 for each bed.

Even operators who have now sold 
residential care homes that they 
owned during the relevant years 
may be able to make claims for the 
repayment of VAT.

Smailes Goldie’s VAT specialists can 
provide expert advice on whether you 

may be eligible to make a VAT claim 
retrospectively and are happy to arrange 
a free meeting to discuss your case. 

If you do have a claim, we can assist 
in presenting the most robust case to 
HM Revenue & Customs, to maximise 
the value of your repayment. For more 
information, please contact Mark Sharpley 
at marksharpley@smailesgoldie.co.uk or 
on 01482 326916.



Dr Maureen Baker told Sky News 
on 6 January that GPs would need 
£1 billion more in funding to recruit 
enough staff to keep practices open 
seven days a week.

In October last year, Mr Cameron 
said he would like GP surgeries to 
open from 8am until 8pm and at 
weekends to fit in with the lifestyles 
of working people. He said: “Let’s 
see if we can have GPs’ surgeries 
open 12 hours a day, seven days 
a week so you can always get that 
appointment you need.”

Dr Baker told Sky: “If we were to 
move to seven days a week we 
would need 10,000 more GPs. We 
probably need the same number of 
practice nurses and a proportionate 
number of support staff. We don’t 
think seven days a week is realistic.”

GPs want to maximise the value 
of every penny of funding to 
support and develop patient 
services, so seeking the advice of 
professional advisers experienced 
in working with medical practices 
can be a worthwhile investment.

Smailes Goldie can provide  
expert advice on maximising 

financial efficiency as well as 
providing a range of cost-effective 
outsourced services – including 
bookkeeping and payroll – to 
free up funds for other priorities 

like recruiting more healthcare 
staff. For more information, 
please contact Nicki Shipley at  
nickishipley@smailesgoldie.co.uk  
or on 01482 326916.

gps’ chief: 7 daY opening not realistic

giVe Youngsters a change, opticians urged

The Association for Independent 
Optometrists and Dispensing Opticians 
(AIO) is encouraging independent 
practitioners to sign up for an AIO 
database listing practices that:

n supervise pre-registration 
optometrists

n employ trainee dispensing opticians

n offer future placements.

The database is available on the AIO 
website to both students who would 
like a career in the independent sector 
and to the wider profession.

AIO said on 7 January the majority of 
placements appeared to be within the 
corporate sector of the professions and 
that once students had embarked on 
that route, it was difficult for them to 
switch to independent practice.

AIO secretary Pat Cameron Davies 
added: “Offering a placement in an 
independent practice will provide a 
real alternative for students who do 
not want to work for a multiple. It will 
introduce a stream of employees into 
the independent sector, many of whom 
will go on to have successful careers as 
future owner/managers.”

Succession planning needs to be a key 
issue for the owner of any business, 
including independent optician 
practices, and attracting the right 
people to a practice team – including 
talented people at the start of their 
careers – can be a vital step in the 
preparation for a smooth transfer of 
ownership in the future. 

Smailes Goldie is experienced in 
succession planning and can provide 
expert advice. For more information, 
please contact Nicki Shipley at 
nickishipley@smailesgoldie.co.uk  
or on 01482 326916.

Independent opticians are being urged to look to the future by offering opportunities to students 
and trainees.

The head of the Royal College of GPs says that more than 20,000 extra GPs, nurses and other NHS 
staff would be needed to put Prime Minister David Cameron’s plan for longer surgery opening hours 
into practice.



cQc fees set to rise in 2014

The CQC has consulted on 
measures including a 2.5 per cent 
hike in fees for all health and social 
care providers, which it says will 
move it closer to fees that cover 
all its costs, as required under 
government policy.

Alongside the increased fees, the 
CQC also consulted on proposals 
to introduce extra bandings in 
the fees for care home providers, 
to address what it calls the “cliff 
edge” issue of small increases in 
the number of residents leading 
to disproportionately large 
increases in fees.

It cited the example of a residential 
care home provider with 60 service 
users, which would currently pay a 
fee of £5,600. However, an increase 
of just one extra resident would see 
fees shoot up to £11,100. The CQC  
has consulted on two options for 
additional fee bands:

n introducing additional bands from 
61+ service users up to 90+ and 
breaking up the current 41-60  
band into two separate bands  
(41-50 and 51-60)

n the second option is the same but 
would change the fee bandings 
to increments of five, for example 
instead of a single fee band for 
11-20 service users there would 
be two (11-15 and 16-20).

The CQC said: “The options 
proposed for changing the bands for 
care home providers do not increase 
fees for the sector: they simply allow 
us to distribute fees income more 
equitably across the sector.”

The consultation closed on  
25 November and the CQC 
has now published its final fees 
scheme, full details of the scheme 
for 2014/15 are available from
www.cqc.org.uk.

In a challenging economic climate, 
increasing costs of any kind can  
place additional pressures on care 
home businesses. The Smailes Goldie 
team can help care and nursing home 

owners to review their finances and 
operations to improve cost-efficiency 
and effectiveness and provide greater 
flexibility in funding for key areas  
of expenditure. 

For more information, please  
contact Mark Sharpley at 
marksharpley@smailesgoldie.co.uk 
or on 01482 326916.
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Care and nursing homes pay higher fees to the Care Quality Commission (CQC) under new proposals.


